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1. Tevixal oxéyes

‘O yapaxthp xal ) pbetg 1ol mapbévrog Béuaros (og eig Tov TitAov Suatu-
mobtat) dmeTéhece xol &motehel TieoTIdY TpoBAnuatioudy 1ol ypdpovroc.
MBavdrrata 32 & adtde mpofAnuatiowds vo ke ol elc moAhodg &AAoug
popels olxovopiric oxédewe, tdoov elg oV Dewpnrindy - émiotyuovixdy Topéa,
Gaov xal elg Tov Emuysipnpatindy 3 Epnppocpévay.

Awgpybpela piav Eroyny 9 émola mapovotdlet évrévwe 0 @aivéupevov ol
xataveraTiorod (Consumerism) eig Ehag «dtob tog Stastases. Ot ddo Paot-
%ol xal GmoxAeloTinol TREAYOVTESG (LG olxovoiriic cuvahiayTie (dyopaaThg -
Tl ) EumAéxovTal eig Eval TOAVTAOKOY GHOTNLA CULTEPLPOPHS Kol dpdoewg
76 6motoy Exel O¢ dmoTérespa THY W) EXTANPWOIV—X AL APXETAE QOPAG THY Su-
capéonetay €vdg A xal dppotépwy TV TApAYEVTOV—TOD GvTikeluevixol oxo-
ol 7ol émSimxopévon Hmd piEc dyopdc - TwM|cewe. AnA. 6 dyopasTig - %o~
Tavaho TG 3t StamioTdvet Ty brooycleioay bpéreiay # xpnoipbryra (be abty
Snhottat Sua tHg Evrévou xal meaTixFg Srapnuiccws xal InuostétyTog TEpl TEHY
mhoviv iSothTwy xal drepoytic Tol mpoidvrog ¥ tiig dmypesiag dmd THE mo-
Aodomg Emiysphoems), Geéleiay ) ypnortudtnTa v bmolav Ok Enéezpe 7
mpayporororfeica dyopa 70l o % B wpoibvros. "H, dvribérawg, 6 mwlntig
(mohobon Emuyeipnotg) 8&v xatopBdver v EmiTiyy Tobg iduxodg Tou dvrixet-
pevixobs oxomole, Shady) dupavilel pixpbtepoy TOD Evapevouévoy Vi TpoYLA-
ooty 8yxov mwAcswyv, pixpdtepa mococTa xalapddv xepddv, raTERTNOLY
gompavrov peptdiov elg THv dyopay xAT.

To mpoavapepbévra dmoteholy dmwadnmote pepixdg &md tag SiaoTdoctg
703 8Aov mpoPAfuaTos TO 6molov E0ifape, mpbBAnua TO dmolov v dprver &bi-
wtov xal dpotpov & Marketing, téoov el v meproyhyv tHic dpyavmcewe ol

Epapuoyiic Tov évrdg t¥jg émuyepfhoewg (Managerial Marketing), 6oov ol
éx T elg edputépav Bdow EEeTacewg xal Siepeuvioedds Tov, dMAadl) ue xowvm-
vixootxovouinds wpoextdoels (Social Marketing ) xal wepieydpevov Marketing,
76 dmolov &moPrémer v& dmogépy mouriha deéhy ik T ixavomoincEwg TGV
olXOVOULIXGY KAl KOWVWVIHGDY GVAYREBY TEV KATAVUAWDTEV.

Asd vé 3087 &v Todrowg ixavomoumTudl) dmdvThaig elg TO xaTd whoov 1O
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Marketing?! ¢oappélerar decbdvrtwg xal dp0d¢ Omd HY
ENvixidv émiysipficewy, ppovolpey &t EmBadhetan v& mponyn0H pio elduxd)
Srndiracta Epedvng xal &erdsews Gplopévev otoiyetwy, T& dmota cuvBétouy
xal Shoxdnpavovy Tdg Gg Eve tpels dvapeplsicus dmAde Bacinds Suxploe
708 Marketing. Kabiotatal g éx tobrov duéowg dvriinmrov 8t wia émi
pépovg Siepebvnorg e SurpbpwTindy croyetev TGV Paowdy Siaxploswmv
7o Marketing 6a pdc mapdoyyn -1hv cuviotapévry dmodetfewv xal dmavri-
oewv, Detindy xal dpvnTindy, ) dmola 8tv 0 cuviatd &Aho T Tapd THY TRdTYY
nal Bacuay SApy Sxtumdosws Baocixdy oxélewv xal cupmeproudToy e’
gvég, oxtypapnoeme xal dmocaprvicens TG xpatodang xatactdocwg Mar-
keting a¢’ &répov.

A v& xataoty] émtuyds w0 Marketing mpémer v& $Eaprditar Tolto &x
Vg €vepYoD oupmepLpopdic TEHY xaTavVEAWTEY, did TV ixavorolnsoly TEY dvay-
%@V 1@V omofwy xal Omdpyer. Kabe dyopk mpotbvrog #) Smpestac S’ &vdg
xatavedwtol elvar plx wdinowg 8 #xactov dmedbuvoy gopéa Tic Emuyetpn-
oews &v oyéoel Tpdg T&e SpasTnpiéTyTag Tob Marketing, xal xdBe plx Toraby
ouvadhayd) (&yopd - TAYoLg) ouviotd pmiav Swdicactav olxovopixile dvraria-
viie, # ool elvan %) odota 7ol Marketing. ‘Qc éx todtov, Suvdpeda va Staru-
nocwpey &va ovpmépacpx els to sloaywykdv Tolto onuciov Tig mapobomg
perétng: Apaotnptbrnres al dmolar émmpedlovv xal dmdpolv duéowc énl Tig
Suadinaotog pidic ouvedhaytic Shvavran va mpoépywvranr téoov éx uépoug TéV
gruyeipnocwy, Soov xol éx pépoue TGV XATAVIAWTEV.

2. "0 mgocavarodouos Tijs émiyeigricews meos ToV meddTny
customer oriented marketing or new marketing concept
g 4 p

Kara v Oewpnrindv dvtipetdmiow 1ol mpoPAnpatog todtov HTo TV
gmyephoewy milavide va dnuiovpyfitow B Evtdmworg el Todg Smeubivoig
popels bromotficews Tic molticiic Marketing, &ti mpbueitar mepl s 18ed-
Soug S1ekbdov éx Tév xabicppévey xal xatd 1O pEAdov oTeviv xepSocxomi-
*@v JtxaTdoEwY T EmiyelpNoews mpdg wiay mepoyxdy uE Tpoextdoels Aoy
xowevinas xal xowweekelc. Tolto 3¢ mpde Tdv oxomdv 8mwe SnuioveyndH
8k hy Emuxetonow edputépa Bdoig xowwvixdtyTog, ¢’ Soov 7 ixavormolnoie

1. Awr tijg amAfic dvagpopic Marketing mpémer va Ewvoolvror xad vo AepBdvevrat
O’ Bduv etdueddtepov T éEFg:

1} ‘O qpuiocopuxds mposavatohopds THe StoumTindic Boulicewe THg Emiyeiphiocng
npog Tov mweAdtnyy (Customer Oriented Marketing),

2) 9 Bwbmaowg 7 Sedbuveig  tob Marketing (Marketing Management) xod

o

3) 7 Sdueasto ¥ ai herroupyier tob Marketing (Marketing Process).
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TGV TEAATEY - xataverwTéy Bx Eyyion Sdmhods Setutag nal Bk Fyn d¢ dmo-
Téhespa T ablnow i Exmiphoewg 31 adtiy (émyelpnow) Tob edpéog wata-
vehoTikol xowol, 7 3 Tpoxdnrovsa Emixovevia petald Emiyeiphoewsg wol
dyopdc O elvar i3eddnge.

‘H mpocéyyiowg 8uws el mapopolag Embvpunric xartastdoers 3 4 Shomol-
noLg &pLoTa sxnovnﬁéwmv -rcpoypocp.y.owwv Marketing Smd ¥¢ emxsnpncewg
mpoimobéter xal dmavrel ocp‘rqocv xal ASTTTOUEPELAXNY opyowmcw xal 8Lo£m)cw -
debBuvoly GhoxMApoL ToD Emiysiprotoned xuxhdpatos, dexiic yevopbvng x
Tob émutuyole Epodiacpol, péyer xal v tedevtatay pdowv THg Tpowbicemg
TV ToMoewv xal T Suostbrog e drixephoews. Tobro Pefatog mpol-
noféter nal dmoutel v wAREn xepadataxdv xal dpyaveTiay GuykebTyoy
Tie mixeipoews el 8lovg tobg Spactyplomoinuévous adriic Touels, S
el A Td €€ Bv ouvrtiBeran ouoTaTIXG GToLyET (xepdhate - wnyaval - EyxorTo-
GTaaCEL - TPOoWTLXOY - Groroubntéa ToAiTie) - eldued) oTpaTyyIxY *.&. ).

“Exovoa 66 pukocopiay T Sotxfoeds g (customer oriented mana-
gement) dv véov mpocavatohoudy mpdg Tov meAdTYY B TV dyopdv, ¥ End-
otote Emiyelpnowg yapdooer v Bacuav §) Tog Buoixdg adtig xareubivoeic
pe xdprov 63nydv v dyepdv (market) %, #Ahwe, dmd iy Bobetay éniyveaey
ok Gvrindey TéV dvayrdv, Teotiufoswy xal Emboudy TéY medatdv. Adth
Moumdy ) Emiyvests xal dvridngig xabioTata 7 wwpla Bdoig Sk Ty dpydveaty
SAwv T6Y SpasTnploT)Tey ToD Emuysipnataxod xuxiduaTtoc, pé avrexetpeve -
*0V oxomdy TV ixavorolnewy Tév mpoavapepBeicdv dvayrdv - mpoTucewY -
gmbopudv Tév meAatdv xatd Tpdmov Emweei Sk thv dmixelomow (at a
profit to the firm).

Iépav év Tobrows tig OeMjoews xal txavémrog Tiig Emiyeipfoeme mepl
Tob TposavatoMopod g Tpds TOV TEAdTYY, Smdpyouv Optopévor mapdyovres
7ol Tepufdirovrog (uh) Edeyyduevol xatd xavéva), Sipopotpbmes EriSpalvreg
(environmental factors) &rl tév dmopdoewy Marketing ~¥i¢ émyetphocwe,
oi émolor v Eavayxdlovy v& mpoPd el Gplowbvac wetaBords TéHV TEPOY PO~
pdrwv Marketing, vicfetoBon Tolovrotpbmers Tov dvampocavatohiouéy .
Eig 70 onpeiov tolto dvapepbucha xol tacobucha Smip &V grblewv TéHV
%007y tév Tob Marketing, Edw. Cundiff xai Rich. Still 2, of §notot Omoypos-
pilouv ouvomTixds Tobs xatwTépw dvaypapopdvoug TUpdYoVTHS TOG TEQL-
BdArovroc, of dmolor Emidpobv émi THg vioBethoswe Smd THe gmuyetpfosws TG
véag dvrididens 3 prhocoplag wepl tob Marketing. Suvortidc of &v Abyo
mapdyovres elvon of £Ede:

2. Ba. elg Edw. Cundiff and Rick. Still. Basic Marketing : Concepts decisions and
Strategies, Prentice-Hall Inc., Englewood Cliffs, N. Jersey, 1971.
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1. Hspwdérepa dropa - xatavelwtal Stabérovv Sk Tag &yopds TwV
TeptocbTepa yphipaTa 3 eloodhpato.

2. Hspncao¢spa sz.S'q 'n:pomv'roc mcpowovrou elg nepwco'répouq Thmoug,
npocnppocuéva Tpds TAG TposwMIXAG TpoTuuNicels, Embuplag xal dvdyxag
16V ouyxexplévey TunudTtey (segments) tYg dyopdc.

3. Of xaravohortat Shvavtar v mhnpogopnlobv Aemtoucpie &¢° Shwv
TdV yapurTNelaTIXGY TEY Tpotévtwy pésw TéHv paydaing éEehocopévav
paluév péowv émixowvaviag.

4. Taciorol oot Tpbmor xal péoa Suaxvnoens T6HY Tpoibvtwy drdpyouy
npde TAG dyopds, wéow TEV Telewotépwyv 68Gv Suxbéscwg (distribution
channels). *Entog, 'r'r)poup.évwv TV npoowocq;zpasw&'w dvohoyLdv v oyé-
et Tpde Tovg dvahuBévtag mapdyovtag, duvdueba vi. owocy.évcop.av (.u.ow Evra-
ow g dvraywwotilg Spaotnpétrog ThY dumiexouévav elg TV dyopay
tmyephoeny, cuuBdilovrog BeBaiwe xal Tol yeyovérog &t of xatavehwral
Eyouv Tty edybpeiav émihoyiic évdg peydhov dpBuob Tpbmwyv Samdvng Tol
xtopévou O adtdv eloodfpatos.

Yrd v énidpacty TGV mapaybvrwv Tob mepiBdiiovrog xal SAwv TEHY
rpoavagepbévrav oyeTxdv totobtwv elvar Suvatdy 7 Emiyelonoig, B Smola
vioBetel nal drohoubel moAiTIKTY cOppwvOY xal cuvend TR THY véav dvtidndy
nepl Marketing, va Eacgadlln 0 péytotov mocostdv TéY Tpolmobésewy
S Ty mituyF adtiic éntPlocty xal va edploxetanr houdtwg elg wlav meplomrov
Béotv, mpoxeipévon va Expctadheudy) Emituyddc Tag ednaplag Tol Marketing
al omolar 3nutovpyolvrard.

A va dmkpEn év Toltolg ixavomouyTinde Babude mposavartolouob xal
vioBethoewe i priocoplag Tob Marketing, mhéov Tig olxovopuxiie ixavbérntog
16V Stapbpwy GTapatTTLY EAYREY xal SpacTnpothTev Tig Emiysipnoenc,
mpoamaiteitar N Omapbic Teldv Backdv cuvBnxév 4, al Gmolwt cuvoTtTixidg
elvar ol €E%c¢ :

1. *O mpocavatorapds Tob Tpotdvrog mede T &yopav (market orienta-
tion).

2. ‘H ddedeg 1év Suoyeperdv. Ti¢ mpocdoxwpévne Emituyolg émi-
xowoviag petatd 1év Spbpwv TpMudTwy ¢ Emiyspnoews xal ThHs douvToe-
vigtou dvarmapaywyic eld v (otereydv) ént Tob Marketing.

3. Iepl ie dwvolag Tie edxauplug Mdpxemvyx (Marketing opportunity) xal i
mAfpoug adTHg évwwotoroyixiie dvantdEewe Bréme elc Martin Bell, Marketing: Concepts
and Strategy, MacMillan Publ. Co., London-Melbourne-Toronto, 1966, ock. 28-35.

4. Bx. Edw. Cundiff and Rich. Still, &8’ évet., 6. 36-40, Smov & dvayvdotng dova-
T v& poaTeéEn elg The amuetovpévog oeriSug Suk plav mAnpectépay évnuépwoty.
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3. ‘H Smaywy) - dmoxardotacis 16 éni wépovg oxom@V TAY TUNUATWY
tHe &muyeipficems Tpdg TOVE GLUAAGYLXOLG TOLOUTOUG.

4. “H é&vormoinowg tév dpastyprotirwv Marketing <ig émuyeipfoews,
obrwg dote va émépyeran mANpne EEummpémols THe &yopdic xal émitevEig
TGV EMILWKOUEVLV AVTIXELLEVIXEY CROTGY TRUTNG.

ISutépwg didetar Eupucic elg 1o onueiov éxeivo, Bvla EmBarietar 7
mpwrepatdtg T6 xavomotfioews Tob meAdToL (dvdyxat - Emibupiat - TpoTIUA-
otig) Tapd 7 ExpetdMlevoig Tév edxatplédv. xépdoug LTS THg émiysiprocws.
*Ex 700 onuetov 8¢ todtov &pxilouv xal Sixypdpoviar ol Swxordosig nal T
8ot 105 Kowewvixod Marketing 5. Tlepl adrtol xpivopev &1 elva mohd mpbwpog,
Eote xal pla elg yevixdmyrag deopden tolto culhtmotg, Sedopévou 8t al
EXAvixal Emuyerpioelg xatd 6 pdMov §) Hrrov elvaw mposavartoAiouévar Tpds
70 mpotdv (Product Oriented). Tobro vexpalperar éx pbic yevinds Emxpa-
todong avriideng 8Tu ol ENvixad Emuyetproetg Exouy vioBethoer 16 Marketing
xat& 16 TpbTUTov dxetvou Td dmotov Toyve elg Tag H.ILLA. xara 76 1920 - 30.
*Qg &x 10T yeyovétog Todtou div elvar Suvartdy va droatnpifwpey bt énépyeTal
&pratomoinog THe ixavomotfioews TEY xatavahwtdy &v oxfost mpdg T& LT
adtév dyopalbpeva - xatavahioxdpeva Tpolbvra ) ypnotwomolovpévag Omy-
peotac, &pol 8&v dmituyydvetar Shoxifpwoig THV eidixdv éxelvwv Emuyelpn-
cLaxdy Spacnelothtwy N AstTovpytdy al émolal drwoBAémouy elg TV wpoava-
pepbeloay ixavormoinow. Touvtéorv & mpocavatohouds medg TOV TeEAdTNY
70U Marketing tév EMmvinéy émuysipnoswv (Customer Oriented Marketing)
dtv ¥yer eloétt pBdoenr elg Entneda & bdmola ) onuepvi) olyypovog émoyh B
28uxotordyer.

O éxpiveto bpwe mapdhoyos &raityos, & oloudfmote Topfws Tpocp-
yopévy, va elye émiteuybi & &piotog mwposavaTOAGWOS TEY ENAMVKGY Emi-
xetenoswy  (Bropmyavixddv - Eumopux@dy - Tpocpopds VMMpeotdy) Tede  Td
meAdTYY, %0’ Ay oTiypdy al dpepxavikal xal SutixoevpwTaixal muyelphoetg
ai 6ot dpapubéfouvy 6 Marketing &nd vag dpyds Tol 2000 aiévog Sdv Eyouy
pBdoet elc T ompeiov ToY &plotov mposavatohiouob. Thy oxédey pag adthy
TV TEXUNELAOVEL TO Yeyovdg ToD Shovdv adfavouévon xduartog xal xMpatog
«Karavorwtioped» (Consumerism), v omolov mpoépyetal €x mwoAAGY 67~
pelov. Tob Gpepixavixod xal Sutixosupwmaixol xatavarnTixod xowed 8. Al

;5. B elg Wil. Lazer and Eug. Kelley, Social Marketing ; Perspectives and View-
points, Rich. D. Irwin, Inc. Homewood, Ill., London, Ontario, 1973. Aw plav dro-
Wnpouéyny avtiandy xal vuépwoty Sk & Kotvwvindy Mdpxetivyx 6 dvayvdatns mapo-
méunerat elg 10 &v Abyew Epyov. '

6. Bx. gic Dan. Aaker and Geor. Day, Corporate Responses to Consumerism,
%300ty bd tév R. Holloway »xi R. Sancock, In The Environment of Marketing Ma-
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3¢ yapanTrpLoTIXGTEPUL EXPAVOELS TG Qotvopévoy TOD HaTavoAWTIGUOD elvat
of opadixal xal cvAloyuxat dmoyxol Tol xatavewTixol xowvel &k the dyopdc
el RATAVIADGEMS OpLapéverv Tpotévtov, cuvhfing Brounyovindy, dg xod TO
EvTEvOpEVoY xOpa GVILSpAGEmY XATR TV TREAYWYHY QPIGUEVMY TTOLKIMEGY Xal
xaTyopldy meoibvtwy. *Enions 6 gawbuevoy TolTo Tl (eatavarwTioroln
Gvapépeton xal ele dpropéva eidy ypvotponotovpévey’ Hrnpeatdv OTd Guyxe-
>PLpbvey xaTYopLdy TEAXATEY .

3. “H dwedboveig 106 Marketing ( Marketing Management)

Zoppdveg mpods tag dmbeis TOAGY eldudyv EmoTnudvay, &t ol Mar-
keting Management 3ietundbnoav dpxetol Opropol, dAhote Omd oreviy
xal &\hote Omo edpelav Fvvotav. Al éndortote mpoxdmrovsar Siapopal elg Tadg
Saturoupévoug Gpopods d&v dvapépovtar elg v SpastrptétyTa Tod Mar-
keting adtiv »ad’ favty, AN adrar évromilovrar xal Snuiovpyolvral dmd
1og SrpopeTinds &mdPeig Tag dmosTretlopévag Gmod TEY ouyypapiwy.

Koata tov nabpyniv 10b Marketing clg 6 Ilavemotiuiov 1%¢ Columbia,
John Howard, «AwdBuveic tod Marketing (Marketing Management) givou
6 oyediaopde xal 6 Ereyyoc t¥c EAne Sradikacioag Tob Marketing, v6 émotov
dmoPrémel el Eva dvtixetpevindy oxomévn 8. ‘Qc dvrihapBdverar xol 6 dveryvér-
oG, 6 &v Ay Spropds avixet eig TV, Ud oTevIY EvwoLay, xaTyyopiay Spiopdv.
Mia Omod edpurépay Ewotav Siatdnworg dvixet cig Tov xabnyythv 1ol Mar-
keting tob Iavemomuiov t¥ic Washington, Martin Bell %, 6 érotog Snooty-
piler ta &EFc : «Té Management dpyiler ut tov oyxedixoudv xal % mwhéov
vdapépovca mhevpa adtol elvat 6 Tpoadloplopds TEY GvTixeipevindy 6T~
YoV xal oxomdv Tpde nabodfyvowy xal dvamTuEy T&HV eldindv mAdvev H
oyedlov dvepyetdiv. Ta oyédua mepiéyovy T cuvtovicuéwny ypeTiow avlpdmwy -
yenpatov - uedbdwy - unyavév. *Eni waéov, of Sievbuvral (Managers }— hay-
Bavouévou O° Eduv 8t Eva &Aho omoudalov crouyciov Tob Management slvan
76 Directing— mpérer va 3idouv 83nylag, va mapovsialovv oyédie, va mopé-
youv xtvnTea xoi v EmuBAémovy Suk Thy Gy éxtéreoty TEY mpoavapephiv-

nagement, 1674, oe). 449-458, J. Willey and Sons, Inc., N. Tork, London, Sydney,
Toronto.

7. “Opa elduetv Biproypaglav elc Bank Marketing, pyviatov mepiodixdy, Exd1dé-
wevov b t¥c B.M.A.: «). Leon Berry, Consumerism in the New Society, tedy. *Oxr.
1978, ceh. 11 - 13, B) Jan. Roper, Social Responsibility: How a Bank did it, veby.
*Oxr. 1974, oeh. 32 - 35. ‘

8. B. elc John A. Howard, Marketing Management: Operating, Strategic, Admi-
nistrative, Rich. D. Irwin, Inc. Homewood, Ill., London, Ontario 1973, . 1.
9. B elc Martin Bell, ¢.4., och. 16-17.
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towv. Téhog 76 oroiyelov Tob EMéyyou (control) mpémer v mepiBddy 0 Srov
mhaiotov ol Management, éni oxomd 2Zvapuovicewe TAV dmotedeopdtwv
Tpde TO oyédov (plan)».

Nedrrepar eloéte tehetomoroeis el ouyyevl) dmsmpuoving wedla, &g
Ay pnyavien, pabnuatind, cuvéBatov elg Tdv EumiouTiopdv 1ol Management
xal pe €rspa Lomixad ouotatixg otouyesio. Ol eidixol Smoamnpetlouv 8t 6 dpu-
oude Tol Management mpémer va mepihdfy téocrpag Staxexpiubvag neployds
ebBlvng, %Hrol: «) oxediwopdv (planning), B) dpydvwowv (organizing),
v) fyesiav (leading), 8) pérpnow dmotedeoudrwv (measurment) xal ¥Acy-
yov (controlling).

"Ev ouveyela moapabétopev xal v cuvapmioiaxdv tdiocvotaciav Tol
Marketing Management (functional essence), mepimtwow Thv émolay
vrootnpiler 6 W. Alderson 19 texurnpidviov miv &modiv Tov i pudc EEad-
oewg, T omola Exer d¢ xatwTéow :

= (f) E,0

&vba S = mwhioeig (sales) elvar 16 &motédeopa t¥c mpoomabeiag Marketing,
E = mpoonabeia (effort), O = eduouptx (opportunity).

Kata v Eneliymow i dvotépo Eiodoswng 6 ouyypapedg Smoatnel-
Cet &mu ol StevBuvral Marketing (Marketing Managers) yvoptlovv moAd xah
6t al mwiosg 8&v EEacparilovrar dmotedfimore naTaBdMietar TpoomdBerc,
€otw %o &v brdpyn ddnbuwd) - mpaypatind) edxarpla. “Eva dxmownBiy mpbypap-
pa Marketing dvriperoniler mdvrote dpxetag duoyspeing. ‘H mpoomdfera
Tpdg Ao ouvnBag xabictator Aydtepov dmotereopatind &€ alriag THe
 Ordpleme &vde &pBuol EmiSpdocwv mpocpyoubvey Téoov dvrbe, cov  wal
éntodg Tg Emyetpficews. ‘H dmendd) amd adriv thv mbaviiv dvrippomov Stvauy
70V émdphacwy mpénet v& dvaryveptletan dmd Tév Sieubuvrédv Tob Marketing.
AV adtdv dxpLBisc oV Abyov ) g &ve EElowaoig Tpénet V& Tposappoct xaTah-
MAwg, wepthapBivouca xai Tév wapdyovta R (resistance) = dvriotacig, éml
OXOTE) TPOGILOPLOOT THE AVTLOTACEWE TPOE THY ATOTEASGUATIXOTNTE THC
wpoonabetag Marketing. “Hrov: S = (f) E,O,R.

Térog, O& oyohdomuey cuvomTINGS Xol ToV CTPETNYLHOV YXPARTIP%X TOU
Marketing Management. ‘O cuyypxpeds A. Oxenfeldt 11 Hro perald &Y

10. Bh. el W. Alderson, Marketing Behavior and Executive Action (Homewood:
Rich. D. Irwin, Inc., 1957), o=h. 356.

11. BA. eic A. R. Ozenfeldt, The Formulation of a Market Strategy, in W. Lazer
xal E. J. Kelley, Managerial Marketing Perspectives and Viewpoints (Homewood
Rich. D. Irwin Inc., 1962), oe). 36.

14
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mpdray dmoomnpEdvrey &mt b mposmdfeian i Sieubivesws Tig Emyetp-
ozw¢ Sdvavtar v& xatactody mituyels Suk The Epappoyic wiEs oTeRTYYXTG
el v &yopav (formulation of a market strategy). ‘H dmd oulamyow
otpatnyued) elvan plo Siadixacta suvistapévn éx dbo gdozwy el 76 Mana-
gement xal mepthapBaver 1 1) THv dvayvdpiow t&v Gvrixelgevindy oxomv
) otbywv ThHg dyopds. Auk Tolto ol otéyor meémer v& évromiclolv edxpvidc
xai EmaxpiPdic, i 3t Suoyépeiat mposeyyloens T&Y oTbywy déov drweg éxTindy-
won dprolvrog xal Smohoytleton 9 mbavoroyoupévy V' dvtipetwmicdy avri-
otacte &% Swapbpwy Eowyeviv xal EEwysvay mapaybvtev 7 Suvducwv. 2)
“Eyovree Aowmdv émaéker pd dEubloyov tpérmov 6Tbyoug mpootTovg I naTop-
Owtodg Stk & pérpa TH émuysipficews, TO Sebrepov PBRua ) pdoig Sk ToV
oynuaTioudy THe &v Abye orpatyyucic elvar ¥ émdoyn évdg oyediouv
mAdvov Emibéocwg 12. Eig mjy yAdocav tob Marketing tolto 16 whdvo émi-
Béocwg Gmoxahelton «piypa pdpxetivyw» (marketing mix). T émeyév
«piypo pdpxeTvyrn mepthapwBaver &v suvSvooud ele xaTdAAAGY TOTOY xodd
loydv T& mouxtda ororyeia &vdg mpoypdupporoc Marketing. *Exi ol onpelov
32 Tobrou Emionpaivetar % peydhy edyépeta dnhoyiic ol Sievbuvrol Marketing,
&v oyéoet Tpdg & Sudgopa eldn mpoomaberdv Marketing, d¢ A.x. 6 oyedixouds
70D mpoibvrog (product design), 9 cuoxevacta, | Swxphuicic, 7 wposwTIXY
ndnoig, i TLoAdynots x.&., T& omoia Sdvavrar va cuvdvasholv el Eva drme-
ptéprotov GpBudv Tpbrev.

‘0 pt otpamyyinds inavémyrog StevBuvriig yemotpomolel kaTAAMAGG TAG
nAnpogoplac Sk Ty dyopdv, Thv Epumertplav tou, OV HYNASY
BaBpov mpoocwmix¥c Tov xpicewg &g tov oyediaoudy TGV
&nl pépoug wwvhoewv Evavtt évdg otéyov Marketing., ‘H rehuwd) 88 émiruyla
T8 mpoypduparos Marketing 0& 25aptn0% xate péyo Babudv Ex tig dpbijc -
*xaTEAMAoL  otpatryixiic. “Qote 6 Marketing Management (SiebBuvoig
o8 Marketing) xateuBiver dmopaciotinds SpasmnpbrrTag, EveuverldNTog
goyediaouévag, dpyavouévas, ouvtoviopévag kol debvreg Hheypévac.

Iepatvovreg Ty elg yevidtyrog dvapopay &nl Tig oTpatyyiiis Thevpds Tod
Marketing Management, Smoypappilopeyv ™y omovdarétnra Tol oTpatyyined
yopanTipog, 6 6molog mBavdtara dtv elvan Tdoov Tpogavig elg Etépay Tepto-
yhv T émiysipnotaxiic SotxNoewe xal &mov Ta GToLXEl:x TOU OoYNUATIGPOD
xal dpapuoyiic Tie &v Ay otpatnyudic elvan idalbvras Tpooitad —mapéyov-
T ot adtdy TOV Tpbmov edybperay EAyudv —elg TOv Exdotote Srevbuvtiy
Marketing, 6 éwolog droBAéner clc Thv 8o Td Suvatdy peyadutépay mpocéyyt-
ow T&V avmixeipevixdv oxondyv tol Marketing.

12. B. xal el Jer. McCarthy, Basic Marketing: A Managerial Approach, Rich.
D. Irwin, Inc. Homewood, Ill., Ontario, 1968, cei. 16.
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[Ipog mAnpeotépav natavénoiy 7ol Epyov 7ol SwevBuvrol Marketing,
wls émyepnoems, Oa drnewovicwue Surypappatinde 16 whaiotov Evrdg ol
omolov dpactypromotcitan 7 Sieubuvoig Marketing xal EMéyyer 70 «uiypa udp-
XETVYRDY TO GTolov mepuBdAlel Tov meddtny (customer). Todto meptBddieTan
nepattépw €§ évdg onpovtixod dpduod mapayévrwv, Bewpovpévav de wi)
Eheyyopévov éx ti¢ Emdpdocws THg otpatnyxiic Tob Marketing. Molatalra,
ol &v Abye mapdyovtee— &v xal W) Edeyyduevor— mpémer v Thyouy {Siaitépag
Tpogo)Tis xal pweAétng Omd THg &v Adyw Sieubivoewg. Of mapdyovreg adrol
glvar 1 1) 70 moliTioTindy %ol xowevindy mepBdidov, 2) T6 mohitindv xod
vopobeTindv xabestde, 3) vo olxovopndy mepifdirov, 4) 7 Smdpgyovon Avra-
YovioTd) Emiyetpnpatind) Soud xol 4) al myyel - péox xal dvrixetwevixol
oxomol t¥g émiyeipnoewd.

To mAaiowv JSgaotneidrnros vod Sievbuvtod Marketing 13

Awayoauparier) drevedviowg, vba ¥ Aemrouegi)c dvapogd xal megiygaph) Tdv d¢ Eve
dvapeofévray magaydvrwy.

13. Ak plov cloét Aemtopepeotépay dvnubpmoy ént tol &g dve Oéuatog Bréme elg
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*Qe mpondmrel éx pidc yevueiis Bewpvioews xal diepeuvioews g dvatépw
CYNUATINTG TTAPAGTAGEWS, TAEIGTA EX TEY GNUavTIX®Y oTotyslwy 7| Tapay6ov-
Ty, Eeyyopévev xal uv), tob Marketing Management, napovcidolnoay xata
Eva suvortTidy xal Groxinpopévoy Tpbmov. To 8 avagubpevoy &v mpoxsipuéve
wpbBinua elvan 9 Tpocapuoyy TéY Siapbpwv cTotyelwy - TapaybvTwy &l T
xeheboparta xal Tov EAeyyov o0 Marketing Management. “H €360vy éxdorov
SievbBuvtol Marketing elvoar M xatedOuveig tév oxomipwy éxelvav Spastn-
pLoTNTeV ot Eva Tpbmov 6 dmotog B& Sieuxordvy THv ércireviy TGV dvrixet-
pevix&y oxonév tob Marketing. Ol oxomol advol mpoxelpévon va xatacToly
ednralol mpémer vo dxorovBiiTar %) Stadixacia o) THe Afews amophoswy xal
B) Thg ExteMoeweg adtdv. ‘O dievbuvthe Marketing wpémer va Exn iy ixa-
vétrta dvayvoptoswg TpoBAnudTey el XaTAGTECEWY, TEocdloptopol mifa-
V&V Evodhax TGV AOTEwY, EXTIUNCENS TV XATHARNA®Y ToLoUT®Y (Adoewv)
xal Téhog tHg Emihoyiic Tie TAéov TEocpbpou xal xaTeAAAAouv Sk THV Tept-
nrwow Moewne. Téhog, v& mpoPd eig tag Seobouc Evepyetac wal mpdEerg 14
ot 6molan, &v ph Tu &Aho, GuvicTolv TV EumpaxTov AvayvOpLlow xal &ELoAé-
-mo-w &V Aplerodv dmopdoswv v oyéoet mpdg 1) To mpotdv § Ty dmnpeesiay,
2) & Gép.ac'roc npowenasmg (Srapnpioets, Tposwny) nm)w;o-v.g), 3) Ty Tpo-
Abynowy xol &) THv Sroyérevoly - Sr.owoy.v;v péow Tév 63@v Swoyeteboeng KA.

Hepatvovtes Ty mapoboay mapdypagov mepl THe drevBivosws to Mar-
keting &muysipolue % pddhov grotohuolpe THv SwTdnwow OELopivey oxé-
Jewv, af dmoloar dmrovtar duéowe ThHe Topaypdpov TadTng, xal wig TEoPAn-
waticay xatr’ Emaveindey, elvor 38 ai £E¥g :

1. ‘H molunhoxétng Tod cuvduaspol xai cuvroviopol T&Y &vrixeipe-
ux&y oxoméy wdc Sievbivoswg W) Tufuartos Marketing tg émiysiphoswc
PETE TEV GLAAOYIXEY GXOTEY 1Tig Emuyetphoems xabbrov.

‘H avdyxn Smdplews GYnhod Babuol bpyavertixie dowie xal Suxp-
Bpdoewg clg Thv SiebBuvory Marketing. “H dvriferog mepintmorg xabiord whv
O7d oulHTyow SebBuvoy Suoxivntov xal douveny xata Eva Babudv mpde Thy
SowenTixdv grrocoplay tob Marketing.

3. Td SYndv xbatoc Aertovpylag THe mapoders Sevbivocws, dedopévoy
§ru éxdomn éml pépoug Spactnpiétne Tob Marketing mpémer v& Srabéry Eva
E\dy1oTov TocooTov StottBepévey péowy (xepdlato - Texvixd péoa - eidxods
@opels éxtehéoemg Gpiopévon Epyou - Emtehind GTEAEYY) XAT.).

4. “H énidpacic 10D molumAbéxou EEwyevole mepBdMrovrog gig v Afj-
Jwv dmopdoeny tHe SieuBivaewg Marketing elvar mpbddnhoc.

Jer. McCarthy, ¥9. dvorr., ok, 21-22.
14. M. H. Jones, Executive Decision Making, Rev. Ed (Homewood, Ill. R. D.
Irwin, 1962), ceA. 5.
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5. ‘H &@aewic eldinddv éni 7ol Marketing oteheydv Opyavinds évre-
taypbvoy el 10 Suvapuixdv Tig &v Adye Sieubivoewe.

Al & oV &g v oxéPewv TpoxdmTovcHL BLATLGTWOEL; EVTAGOOVTHL
%ot dpopoly xatd xavéva tac &v “EAdS. Smapyolboag Emiyeiphoets, al Gmolat
elc Thy mhclovbTTd TV Stv Exouv eloétt GmepBdiiet To. mAalowx TGV pixpope-
culwv. BeBatwe, dtv tifetar Béua S tag EhayloToug EEamipéoerg, ai omolo
mBavdtata v Exouv Omepxepdon tag wpvnobelowg Suoyepeiag éyytlovoar
éx TapedMlou dYmAd standards yevix¥ic pyavdoewg xal dpyavdcews Tol
Marketing, xofuotdpevar xat’ adrdév Tov tpémov isofdbuov dEroroyixie
xatatdbewe pé Tde dvTiorolyoug Sutikoelpwmaixds, dedopévng xal THg émi-
xeLpévng dvtayewoTixiic adtdv dviueTtphioewg el Tov Ydpoy Tiic Edpwmaixije
Oixovopixtic Kowétyrog, % bmola O& dmoreréoyn tov mhéov iavindy yépov
&% ToB émotov Bk Exmyydoouv TorudpBuol edxauplar Marketing.

4. Ai duadiwaciac vot Marketing

Mépav g odolxoTinfic mhevpdic Tie mapobomne mapaypdpov, i Gmola
suvsTd Ty Olomobnoty mdovg meoypaupatinds cvotabelong Endnhwoswg
o0 Marketing elg 0 Tawtéonuov wdxhwpe, Smheyet xal f Tumixd ToxdTy.
Mo dvaSpopth elc Tdv dvmimposwmmeuTixdTepoy bpiopéy, SoBévra Hmod Tijg
American Marketing Association 15, pag OmevBupiler yxpaxtrpioTinm-
roto T EEFc : «Mdpxetivyx elvan § Siadiasia Siekaywyiic T@v Emyeipnota-
x&v Spastyprotitey af dmolar xateu@ivovtar xal drofArémouv elc Thy poiy
6y dyadéy xal drnpeciddy éx Tol mapaywyol uéypt Tob xatavarwTodn. [lapx-
Tnpoluey (g éx TodTou xal 1O TuTIxdy Grorelov TO Gmolov dvarndd ¢€ adTol
o0 300évtog 7 Sobévtev dpLoudv, Evla capds yiveraw pvela wepl Tig Sieka-
yoyie Siadiactév Tvev ¥ Aatoveytév elg T6 xabBbrov wdxAwpe Tod Mar-
keting eiduxddg xal Tob Emiyeipmoraxod xuxddpatog yevixwtepov. Tobro mpdg
Tdv oxomdy Srwe «) SievepynBobv §Aat ai &ml pépous Aettovpyla ot dotan dvetd-
Yoy elg 6 mpbypapupa Marketing g émiyetpoews, dpyavaTinds Sinpboe-
wéva xat B) Srdpkn dugavic cuvémelx xal e000vn THg SroAoswe THg Emiyer-
phoewg Tpdg petovstwow TV guiocopias tob Marketing (new marketing
consept) elg ovyxexpuévag Spactnpibryrag, ol émolar O& xarateivouv elg
v ixavomolnow TV dvayxdv - Embupiéy - T:po'rr.y:qoso)v &Y TEAXTHV,
drogehde dux Thv Emiyelpnow.

15. American Marketing Association, Committee on Definitions, R. Alexander,
Chairman, Marketing Definitions (To AeEiréyrov wédv Spmv Tob Mdpxeivyr), Zixdyov
1960, oex. 15,
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Al evrovpyton Tol Marketing, d¢ dvetéow Sretumdlnoay, xupaivovra
apunTinde dmd Emyelpnow elg Emuyelpnow, AeuPoavopévav PeBatog b,
By dpropévey yapantnptoTidy Ta 6mola ouviatobv dmwedimote xal T
®npLThpLOL npoc&opwy.ou 700 %t TPooéyYiow ocpv.ep.ou T@Y AetTovpYLdY ToL-
Tov. ‘Qg éx Tobtov, 6 &pibpde TEY Aertoupyidv ¥ Spactrplotitwy Tob Mar-
keting & aprdtar anéd:

1. To péyebog tHs xata mepinTwow eZstaCop.t-:v*qg ¢myepnoews. “Ev-
voeltar BeBaiwg 8tu 6 dptbpds Téhv AstTovpyiady elvon ed0éwe avdhoyog Tod pe- .
véloug Tic Emysipticewc.

2. Tav bpyaverteny molumAoxbdtnra xol TeActdtnra ) Wi Tiic myelpy-
cews. “YYmiog xal &ptotog Babuds dpyavdoews nark tertouvpyiog Eacpail-
Lev gvmiotolywe xal &va anpavtixdy dpwludv Aertovpyidv vob. Marketing.

3. Té dvrireipevov Emiyeipmoianiic Spactypbtyrog T éxdotote émi-
yewphoews. Ay 6 dpiBude Tév Aerroupyréy tob Marketing pudc Bropwnyavixdic
gmuyetpfocswe B elvon Sikpopog (peyoddrepog) éxctvov THV Aertoupylédv Tol
Marketing pudc émuysipfioswe mposgpopds Omypeotév. Toutéotiv, pie Eumo-
ouxy) Tpdmela 18, Epapudlovon ThG dpxde Tol cuyyeévou Marketing, Siv 0a
Exn Tov adtodv GpLpov Asttovpyi@y pe Thy Bropmyavixny Emiyelpnoty Ay, Tapa-
YOYHG AAexTEEY Gucokeudv 1.

4. ’Ex 1i¢ dutivog Spaoewg tic Sievbivoswg Marketing t¥g Emuyepy-
oewc &av Sk % Spaotneibtye Tob Marketing e éxdotote Emyeipfoswc
dvarioxerar dvrdg Ty dplov THe Emixpatelag 7 EEaniobrar alty xal Jiebvée,
Nebdyovoa xal EEaywyixdv dundprov (international marketing) 8.

Zup,cpd)vcog tpde Ty Qlow ol T& StanpLTing xotpocxmpwnxo‘c &V Bropn-
Xavi®y Emiystphicemy, ppovobpey 87t al Aevtovpylar Tob Marketing eig advag
elva ol dxdrovdor: '

1. O oyeduaopdc xal npoypocp.p.oc‘ncp,bc; 1ol Marketing (planning).

2. “H #pevva Marketing (marketing research).

3. ‘H 8wedbuveig tob mpoibvrog, meprdapPavodore xal thy Snutovpylay
véwy mpoibvtev (product management and product development).

4. *H 3Swebbuvorg 1ic dwwuviicens xal Tob yeiptopold TéY mpoibvrov
&x Tob onpetov THe mapaywyTic Ewe Tob onuetov THE xaTAVAADGERS T Y pHoEnS
adtév (management of physical distribution).

16. BA. xat el Edayy. Zndra, *H Zdyypovos "Avtiandic vob Mdpxetivyx sal ob év Hi-
A&3t "Epmoprxed Todmwelot, AtSoxtopind) Starpiph, Occooroviny 1973, xep. B’, ock. 178-186.

17.Bx. eig E. Zndra, €.&., ceh. 227,800 ) dropifunsig téiv Do oulfthow Asttoupytdv.

18. ITepi 7ol &v Adye Béparog, SnA. Tob Aebvolic Mdpxetivyx, moparméumetor & dvayvo-
o5 elg Td HpTi Exdobiv Epyov - obyypaupa Téhv xabnyMtév. Phil. Cateora ol John Hess,
International Marketmg, tpltn Exdoorg, 1975, Rich, D. Irwin, Inc.
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5. ‘H Swebbuvoig thg mpowbicews &v yéver (promotion management),
mepthapBdvovon: a) v Stxphimiow év yéver, B) tag dnuoctag oxéoeis, Y) THY
InpoctéTyTa ol §) TV TPOCWTUKTY TOAYGLY.

6. ‘H 3edbuvoig téhv moroewy (sales management), wepuhapBdvovca
oy yovdpuy xol Aoty THNGY, Gg xal Ty Seraldevo TOAMTEY.

‘ 7. “H niporéynoig 16V mpotdvtav (pricing). Awduacion xal otparnyuy)
Sk thy Afjdv dmopdoswy mpds xaboproudy g dpbijc - xaTaAARAoL Tupic.

8. ‘O ocuvroviopds xal & Feyyog tév mpoypauudtewy Marketing duk
v edxorwtépay xal PeBatav petdPucwy el v deetnplav Tihe Emitedieng
TV AvTIXELpEViRGY GROTTAY TG gmuyetpNoemc.

‘H &wvorohoyud) dvdmtulie t6v éntl pépovg dxtd mpoavapepbeiodv Aet-
TovpYLEY - SpaaTploThTeY Exgelyel Tav Splwv THe mapodons uehétig, dux
wobro mepLoptlbpeba &mAdG el ™V meptAmTndy adTév dvapopav. Alty dév
elvar &moxherotind), TOMG 3¢ uddhov xal meptoptotied) dpBumTindge. Qg éx
TobTov elvar Suvartdy af Asvtouvpylar Tol Marketing v& Stxgpopomoinfoly &pt-
Burminddc, Tooov adEnTinde 8cov wal pelwTixdsg, ywels TolTo ¥V &motehéon
dvabedpnow Baciudy dpydv xal xavévev oxetixév meds TV Tapodoay TTL-
v 705 Béparos. *EE abtlag tHc &v Mye mapatnpovuéyng ElactixdTnTog elvon

- Suvatdy v& Swxmicthonpey el Suolag Emiyeipfioels xpvoubvag wE  yevixa
xprthpte v UmapEly SapopeTinddy Asttovpyiidv A SpaotprothTev, Téoov elg
Gpfpdv doov xal eig noluTAOXS TN T

5. Telinai oxéyeis - ovumepdouara

Kate v olvropov mponynleicay dvdmtuiwy Tob dcovroloyikol TpLmTL-
you 1ol Marketing xatéoty &v 8y capés, ToLAdLoTOV GTOLYELWARE XATAVOY~
v 1O ToAbTAOxoY THe Soudc adTol, dAA xal %) Suoyépsia ToD dploTou cuvto-
viopol TéHY Eml pépouc ousTaTGY oTouxelwy s Truyie Tol Marketing
(A.x. t¥c Sievbivoews Marketing % Marketing Management), 8aov xal 6
cuMhoyixds cuvtovtopde petakd Tév Bacwdy Truydy adtod, fror: «) Marke-
ting Concept # puhocoguxl) dvtidndig i Sroxfoews Tig émuyetphoews Tpdg
Tdv mehdTyyv, B) Marketing Management 7 Siwedfuvois - Swolxnorg Tob Mar-
keting xai v) Marketing Process ) ol Aerrovpylot - Sradixasion adTod, Baotxad
mpotmoBéoeic dvaybuevon elg THY Thevpdy T&Y émiysipNoewy TV Epappolou-
o®v Thg dpyks xal xovévag tol Marketing.

Eic thv dvrifetov &v todroig mhevpay lotatan &va moludidetatov TAEYpRX
dronthoswy, ©¢ £l 16 oAb dvixavorotiTwy, Tpoepyopévay éx Tav énl uépoug
xOV@LXGY 6udSeny Tob xataveloTikeD xowol. ‘H 6rovév adbavouévn dvti-
SPaGTm‘}; — xal TOANAG POPdS ESXL &dinwg — Trleoig TGV XATAVIAWTEY 'n:péneu v
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avripetonichs Omod T@vV Emysipmuatidv  (Brownydvey - TapaywYaY — umé-
pwv) ut mvebua peaMopol xal Syt ud Sxpopa wétpa wpooxaipou cuPatixol
xapoxtiipoc. Al mpoomdbeiar TV émuiyeipNoewy Tpde Snpiovpyiay pidg edvoi-
®¥j¢ elxbvog elg Ta Supato ol xatavaknTixod kool (image) mpéner va elvat
ovoeoTikal xal 8yt xeval mepieyopbvov. Ady elvan émapxic al émiysipnocic va
Tpoywpolv péypet Tob onueion ¢ Sayvdoews Gpiopévev  wl Hyrédv ouvdy-
#GV xal xaTAGTAGEWY, AN adron Twpéner v& Tpoxwpolv uéypt Tob omuetov
g nataetorfc B Osparmeiug mapopoinwv meptmrdicewy, v Embupolv Hvay
edvolndy dvtintumov elg Ta edpéa HOWEWVIXE GTPORXTE (XETAVEAWTIXOV XOL-
vév), 6 Gmolog Ok petpidkon Ty mpotépav Evidmwoty elg THV cuveldnow éxd-
670V aTavarwTob, & Omolog Oswpel v mActovbryTa TEV EmiyeipNcewy Gg
xepdooxomixobs yiyavrag Tie ouyyxedvov émoyiig. Il.y. wpia Bropmyoviny émi-
yelpnowg mapdysr 10 X mpoidy (olnwaxd) AAexToiky cuexevy));, xal xaTémLY
elduniic Epebvye Stamiotdver §ti 7 Yphiolg Tol &v Ay mpoidvrog porldver Thv
drpbopatpay ) 1O wepLBdAhov évtdg ToU 6molov Asttoupyel xal Yprorpomolei-
tot. “H petérerra mwoltiny tHe mapayobong To mpoidy émiyeipvcems ToHTE
uévov Ba &ym nowwvinds odoracTixdg Tpoextdoels xal & Snpiovpyhon wiav
sbvoixhy xol paxpoypéviov elxdvo (goodwill) el ©d edpd dyopaotindyv xowvéy,
drav 7 &v Méye Emiyelpyowg 8y dpuead pévov elc Thv Sudyvwow T¥g voornpdic
abTHig xaTaGTAoEWS, AN TpofH elg THY xatdpynowy Tob EmiBrafods xal
porbvovrog v obwtaxny dtpbsparpay mpotbvrog TodTou. “Ex mapadifiov
3¢, dia e dpastpromonoews T Aevtovpyiag Tol Marketing, ¥ dmola érmi-
voel xal dnuiovpyet véx mpoidvra (product development), & Aavodoen, T
véov Tcpo'it‘w 70 Gmotov o’wnxa‘récﬂ)cs 16 mponyodpevoy EmiPrafic xai Ok T
B¢ €lc T duabesiv TH¢ dyepdc xal pé T Tveduax THg no)\wmnq TV YAUNAGY
*>epdBV, 'rou)\ocxz.o-'rov Bpayvypovine.

Tabra mavra BePatwg cupPatvovy, dp’ Soov xal v Gmdpyouv Aot af
arapattyrol edvoixal cuvBixar St v vioBétyow xal Egappoyny Tol bp00l
Marketing bnd T@v émuyetpfioewy xal Tol mepiBdiiovrog Tadtog 66OV
(Ewyevee mepufdirov wd Bhag adTob Tag Sixotdoes). Al &v Adyop edvoixal
ouvlixat cuwotoby Ta &3¢ : .

«) Boddnow tiig Soinioewe T émiyeiproeg T:pococvowokwy.svnv Tpog
t0 obyypovov Marketing (customer oriented).

B) Awleoy mavtdc Shxod xai &blov péoov cvpfdihovroc el Ty bp-
Ohv dpyaveow xal Aettovpytav Tol Marketing.

¥) "Troapbv T8V xaTedAfAmy cuvlnxéy ow'rowmw.cp.ou

3) “Traplw Tév xateddfhwv ouvbnuév dyopactixiic ixavétyrog TV
®aTaveAwT@Y xal Ogvrol Exmohtiotinel &mimédov adTév.

€) "Traplv mOMAGY xol peydAwv &yopdv.



Anduliowg éx tiig dpagueyiis Toi debol udexeTivyx 223

ot) Edvoixdv xAipx éx 100 Oeopinod # vopofetixol xabecTéroc.

¥) Meydhny elg 8yxov xal mouihiag mapaywyly meoibvrwy (gauen
Ropoywyh ).

BeBatowg elvon Suvatdv va dvapepBoly xal dAhor xatd mepimrmoy TPk~
yovteg, ol 6motot Snmoupyoﬁv 766 dvertépw cuvbixas. ‘H ken‘:op.spz—:cr-répoc
Buws dmapiBunais Toltwy mpotmoléter elduchy Siepelvnow TV Exdorote
%paTousdV cuvBnxdy ol dg éx TobTou éupedyst TdV oTevdv Gplov e wo-
pobome perérre.

Eig mhv &vrifetov meplnrwoiy, Sh. e uh SmdpEeme tév Teoavapepler-
oiv Baowndv edbvoixdv Tpolnobicewy, o ‘n:péﬁ?ww.a Aapufaver &Ahag Stxatdosig
xal yewdtar 6mwodhmore 16 dpdTnua dav xal xaTd ThooV § unapxn xol Eqop-
ubleton Marketlng oo TOV s)&mvmmv amxapncswv

Q¢ éx Tobrov, %) dmdvrnewg elc Td aoyeddc tebdv dpdtnua (2dv Sy
ecpocpp.oCsrou w6 dpbov Marketing omd tév sy Emiyerpficewy) elvan Te-
reloog dvépurtov va 3005 amAdc ol pévov Ex tig BewpnTindic GUYHPLTIXTG
diepevviioewg TRV dupavidv cuvbnxdy EE omoq;smg Marketing. Awx tobtov
axpuBéde Tov Adyov, 70 Embuevoy Biua Sk v Swdiastay Swtumdoswe xoty-
- YopnuaTixdy dmavthgewy eig T xplotpwoy pdmua B4 elvan. % Sievéoyern dvri-
otolyou €pebvng Sk TV &vTAnow TAMpoEopLBY Ex ThV AVTLTRPOCWTIELTLIGY
XATRYOPLEAY Emyetphoewy, &v ayéoet mpdg T O’ adtév Epappolbuevoy Mar-
keting. Al 8¢ (tuydv)Anebnodpevar dravrioeig Ba dmoterésovy 16 A POPO-
praxdy BAwdy, éx tol émolov Ok mpoudouy af dvauevbuevo amavTNoeLs, M Ot
npoavapepbelon Epeuva O drmotedéon dueoov pedhoviinhy pac Evasybinety.
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